
50 Tips for Increasing Profits
by reinvesting in Your Online Business

Reinvesting in your business is one of the best ways to increase growth quickly. Here are 50
tips to help you increase you profits by spending money in your online business.

1. “Do what you do best, and outsource the rest.” – Peter Drucker

2. Reinvest in your business by buying more advertising space in your market.

3. Create new products or services to take your business to the next level.

4. Expand your product line to offer complementary products or services when reinvesting
in the next level of business growth.

5. Reinvest your profits in help – an employee, a freelancer, an intern, an independent
contractor, even your kids.

6. Educating yourself and your employees is a good investment.

7. Reinvest profits in a professional copywriter to create better marketing materials.

8. Take some of your profits to reinvest in productivity tools to streamline your business
processes and save time.

9. “No person will make a great business who wants to do it all himself or get all the credit.”
– Andrew Carnegie

10. Reinvest in making your company better – the best product, service, customer
relationships.

11. Reinvest profits by partnering with a company in a related industry for cheap and easy
form of marketing.

12. Reinvest in new and different ways to market your business.

13. Attend events or be a guest-speaker at gigs or by teach a class to network with potential
clients, partners and investors.

14. When ready to take your business to a new level, reinvest in expanding to a new
location.

15. Hire a project manager to free up your time so you can invest in your business.

16. Reinvestment can be approached differently in different industries and at different stages
of your business.



17. “A business that makes nothing but money is a poor business.” – Henry Ford

18. What’s the return on your reinvestment? Is it small or will it make a difference to your
business growth?

19. Will this investment in this education take me closer to my business goals?

20. Is this investment in this book or software something I can implement now?

21. Is this investment something that fits with my business goals, both short and long term?

22. Can I afford this right now, or is my money better used for debt reduction or savings?

23. Will this product/service/skill increase sales?

24. Will this investment increase my visibility and help my brand become better known?

25. “The entrepreneur always searches for change, responds to it, and exploits it as an
opportunity.” – Peter Drucker

26. Will this investment free up my time, make me more productive or streamline my work?

27. Pick what you reinvest in wisely. Don’t invest large amounts in one thing without a clear
return.

28. Reinvest in things that will generate a return, like marketing, promotion, PR, updated
systems or networking.

29. Reinvest in a coach or mentor to help you take your business to the next level.

30. Reinvest in professionals to guide you in your business; accountants, lawyers, marketing
professionals, coaches.

31. Reinvest in building relationships with your current clients. Offer great customer service,
better products and be available.

32. Take your business to the next level by partnering with an expert.

33. “There is always space for improvement, no matter how long you’ve been in business.” –
Oscar De La Hoya

34. Invest in changing your marketing strategy to move your business to the next level.

35. Reinvest profits back into your business to improve the quality of what you sell and how
you sell it.

36. Reinvest in building a great team to help you grow – admin support, marketing support,
joint venture partners.



37. Reinvest in new ways to sell your current product or service to new customers, and new
ways to your new product or service to current customers.

38. What needs improvement? Invest in improving inefficiencies that might be holding you
back.

39. Reinvest in creating new systems that streamline your productivity.

40. Reinvest in industry seminars or other skill-building opportunities to help grow where you
have a weakness.

41. “Finding good partners is the key to success in anything: in business, in marriage and,
especially, in investing.” – Robert Kiyosaki

42. Invest in external elements; purchasing another business or adding another leg to your
existing business.

43. Reinvest in new packaging and website design, testing the most desirable features to
keep up with changing trends.

44. Reinvesting money back into maintenance, improvements and quality control avoids
problems later on.

45. Reinvesting is a way to reduce your current income tax expenses.

46. Invest in educational materials, invest in others to help, and invest in creating new
models in your existing business.

47. Invest in networking by attending online and offline events.

48. Invest in travel to meet clients face-to-face in order to build stronger relationships.

49. Reinvest in buying more advertising to promote your products, services and brand.

50. “Your premium brand had better be delivering something special, or it’s not going to get
the business.” – Warren Buffett
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