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If you like the thought of physical product sales, then this might be the 
perfect method for you. 
 
Check out this statistic – more than 40% of Amazon’s total sales come 
from third-party sellers. You can be one of those sellers. You can get 
started today. It doesn’t take a ton of funds- it can take nothing out of 
pocket in some cases. It can be as small or as large of an operation as 
you want it to be. 
 
Amazon is pretty genius, as we’ve already talked about. They aren’t just 
about selling the products that they can source themselves. They want to 
have absolutely everything in stock… always. And they don’t want to 
have just the new version of everything… In many cases, they also want to 
have the used version of everything in stock. They want it at different price 
points, in all locations. 
 
It benefits them and their customers if they have every single possibility 
available on their website. And because this would be physically 
impossible for any retailer to do on their own, Amazon knows that the only 
way to make this happen is to open up their marketplace to other sellers.  
 
While other businesses would be very shortsighted about inviting in such 
“competition” Amazon is smarter than that. 
  
Amazon actually invites you to sell on their website. And they do that 
through the Amazon Marketplace. That’s right – you can start selling on 
Amazon’s website today. You can sell physical products right on Amazon 
– yes, you. You don’t have to be any sort of big name marketer or any sort 
of big business.  
 
You can take advantage of Amazon’s traffic. You can take advantage of 
their name recognition and all the customers they already have on their 
website. We’ve talked about the statistics and the fact that Amazon 
reaches such a huge proportion of the US population and indeed the 
world. You can benefit from this and Amazon wants you to – that’s the 
beauty of it. 
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Through Amazon Marketplace, you can reach hundreds of millions of 
customers. Whether you just want to sell a few used books you have lying 
around your house or you want to start selling products that you have 
from your physical offline store – you can make it happen.  
According to Amazon, they now have over 95 million monthly unique 
visitors in the US alone. This is even newer information than we had from 
Statista  
 
Also, according to a 2016 Nielsen Company survey, Amazon’s brand ranks 
number one in reputation. This is something that you can leverage and 
piggyback off of. What an incredible opportunity for you. Think about who 
you would feel more comfortable purchasing from: A mom and pop store 
in some unknown town, or from Amazon.com, one of the largest and most 
respected companies in the world with a reputation for customer service 
(and your credit card on file already). 
 
Note that Amazon actually sort of combines the marketplace opportunity 
with the Fulfillment by Amazon opportunity. But, for the purposes of this 
guide I wanted to separate out the two because of how they operate. 
For the Amazon Marketplace, where you choose to just ship items from 
your home, it’s often less intimidating for newer sellers. We will definitely 
talk about Fulfillment by Amazon in the next section so no worries at all 
about that. but do know that the accounts for these are in the same 
area. 
 
Also, note that The Amazon Marketplace is perfect for sellers of all types 
and all experience levels. If you just have a few items to sell, then you’ll 
probably want to sign up to become an individual seller. But, if you want 
to turn this into a bigger business over time, and I suspect that you do, 
then you’ll pay around $40 a month for the Professional Seller Subscription, 
which covers a month of subscription fees.  
 
Again, it’s super easy and you can get started earning with a few books 
you have gathering dust around your house. 
 
 
Getting Started with Amazon Marketplace 
 
To get started selling on Amazon Marketplace, you’ll need to figure out 
what you’re going to sell. Before you really go crazy with this, I do 
recommend that you figure out what you have in your house that you 
can sell. This can help you get your feet wet. 
 



To start, you’ll need to sign up for Amazon Seller Central. Go to 
SellerCentral.Amazon.com to do that. You’ll then choose whether you are 
going for the individual account or the professional selling account. 
 
If you are going to choose to sell any used books you have lingering in 
your house, as an example of an easy way to get started, go ahead and 
gather those. 
 
Amazon has a ‘getting started checklist’ that you can use. Here is what it 
contains: 
 
Getting Started Checklist 
 
1. Prepare your product information 

• product identification (UPC, SKU) 
• product attributes (title, description, bullet points) 
• product image requirements 
• create search terms 
• understand Amazon classification 
 

2. List your products on Amazon.com 
• choose the method for adding your products 
• upload your products to Amazon’s catalog 
 

3. Account set up 
• confirm your business name and address 
• enter contact information 
• enter your payment information 
• set where your products shipped from 
• set your shipping calculation method 
• set your shipping regions and service levels 
 

4. Setting up your seller profile 
• about seller 
• set your seller logo 
• set your returns and refund policy 
• enter your shipping information 

 
Here’s where you can find more information based on this checklist: 
 
http://g-ecx.images-
Amazon.com/images/G/01/AmznServices/en_US/files/Getting_Started_G
uide1._CB181643274_.pdf?ref=asus_gen_tut_soa&ld=SCSPStriplogin 
 

http://g-ecx.images-amazon.com/images/G/01/AmznServices/en_US/files/Getting_Started_Guide1._CB181643274_.pdf?ref=asus_gen_tut_soa&ld=SCSPStriplogin
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Amazon also offers some selling tips and advice in this guide. For example, 
as an Amazon Marketplace seller, they recommend that you check for 
new orders daily.  
 
Since you will be shipping these orders yourself with this method (unlike 
with FBA), you really need to stay on top of this. They note that emails can 
be unreliable and sometimes lost by spam filters.  
 
So, you need to physically log into your Seller Central Account on a 
regular basis. Check under the Orders tab. They also have an order 
notification app so that you can more easily stay on top of your orders. 
 
Also, it can be really helpful to notify the buyer as soon as you have 
shipped. You can go to the Orders tab and click the Confirm Shipment 
button to do this. 
 
As a seller, you definitely want to make sure you actually have the 
inventory in stock that you have listed. There are some sellers who sell 
things in more than one place and then they forget that they’ve sold 
something in one spot and don’t remove it from their seller account on 
Amazon.  
 
This can be really frustrating for customers who order from you and then 
find that you actually don’t have it in stock. This can result in negative 
feedback for you which can really negatively impact your account. 
 
Note that even though you are selling on Amazon, these are still your 
customers. So you need to get used to using the Amazon messaging 
system.  
 
Respond when your customers have questions for you. Let them know if 
there is a delay in shipping their order. Let customers know exactly what’s 
going on and make sure that they know that you are on their side. 
 
Feedback really matters for you as a seller. Amazon relies on the fact that 
their third-party sellers, like you, have good ratings. And if you don’t have 
a good rating then Amazon will not allow you to be a seller anymore.  
 
If you want good feedback, then you need to make sure that you get 
back to your customers, describe your items the right way, price your 
items reasonably, ship on time, and so on. 
 
Amazon also recommends that you actively ask for feedback on your 
packing slips that you put inside of your packages. This can remind 



customers to leave feedback. Many customers don’t understand how 
important this is for you as the seller so it can really be helpful on both 
ends. 
 
What You Need to Succeed 
 
To succeed as a seller on Amazon, it’s very important to understand 
everything that goes into it. I’ve already linked you to Amazon’s really 
helpful PDF doc – the Amazon Getting Started Guide. 
 
In addition to the things we’ve already talked about, that guide actually 
contains a list of common terms that you will see within your Amazon seller 
account. If you have worked in retail before, or owned your own physical 
products store before, then these terms will probably be familiar to you.  
 
But if this is something that’s totally new to you, then these terms are 
something you want to take a look at. 
 
Here are these terms, for your reference. 
 
Amazon Marketplace – the general term where buyers can purchase 
from sellers on Amazon 
 
ASIN (Amazon Standard Item Number) – a 10 digit Amazon.com product 
identifier. Note that each ASIN is unique. And when you enter in an S KU 
for an item it is then linked to an ASIN. 
 
EAN (European Article Number) – Amazon says that this is an equivalent of 
the UPC outside of the United States. The EAN is 12 or 13 digits and is a 
product identification code. If you live in the United States then you 
probably won’t run into this much. 
 
Inventory – this is the total number of products you are offering. It can also 
refer to the total number of a unique product you have – or the total 
number of a particular SKU. 
 
ISBN – this stands for International Standard Book Number. This is a unique 
10-digit number that is assigned to each a book that is published. 
 
Offer – Amazon says that this is an individual listing for a product. It must 
have a price, quantity, and condition. 
 
Offer Listing Page (OLP) – Amazon says that the offer listing page shows 
sales listings for a product that is offered by many different sellers. So 



customers can reach this page by clicking on the products detail page or 
by landing on it from a search engine results page. 
 
Product Detail Page – Amazon says that they create the best detail pages 
for products by combining information that is provided by different 
contributors or sellers. So when you as a seller enter in product information 
when you list your products, there is no guarantee that it will appear on 
Amazon.com. However, it might. Your specific price, availability, and 
shipping fees will always be associated with your specific listing. 
 
SKU (Stock Keeping Units) – an SKU is a specific merchant product 
identifier. Amazon says they use the SKUs in your inventory file to associate 
your products with the appropriate product detail page in their catalog. 
 
UPC (Universal Product Code) – Amazon says that this is the primary 
product identifier used in North America for the past 30 years on products 
other than books. It’s generally 12 numbers long although it is sometimes 
eight numbers long when used on periodicals. 
 
Here again is the link to this resource that contains this information and 
more, directly from Amazon. Note that this was written in 2008, though the 
information does seem to still hold true today: 
 
http://g-ecx.images-
Amazon.com/images/G/01/AmznServices/en_US/files/Getting_Started_G
uide1._CB181643274_.pdf?ref=asus_gen_tut_soa&ld=SCSPStriplogin 
 
Income Potential with Amazon Marketplace 
 
How much can you earn? If you’re just selling a used book here or there, 
you’ll earn some spare pocket money. 
 
If you choose to actively source inventory in profitable physical product 
categories to sell on Amazon as a third-party seller, you can earn an 
amazing full-time income.  It’s up to you. 
 
Do note that there’s a lot of work involved in packing and shipping… so if 
you’re really going to scale up, you’ll want to go to the FBA model instead 
of shipping everything yourself. That’s what we’ll talk about in the next 
section. 
 
Step One 
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The first step is to go to Sellercentral.Amazon.com and get your account 
set up. You can get an individual account for free (note that you’ll pay 
fees when you make sales—more than you would per-sale with a 
professional account). Or, you can sign up for a professional account if 
you plan to turn this into a real business. Note that Amazon does typically 
offer the first month for free on a professional account. 
 
As a seller, you are able to list products in more than 20 categories. This 
holds true whether you are an individual seller or a professional seller. Do 
note that professional sellers are able to sell in 10 additional categories. 
 
So, should you choose to sign up for an individual account or a 
professional account? Amazon says that if you plan to sell more than 40 
items in a month that you should go ahead and sign up for a professional 
account. And it definitely makes sense to go for that option, seeing as 
how you can get the first month for free anyway. 
 
As a professional seller, you’re able to add new products to the Amazon 
catalog. This can be pretty major for you for a number of reasons. And, 
we are not yet going to talk about the Fulfillment by Amazon service, but 
you will definitely want to take the professional selling plan if you do plan 
to take advantage of FBA. 
 
If you want to be able to sell products in the US and Canada then you 
also want to take advantage of the professional seller account. The same 
holds true if you want to use book listing and reporting tools, customize 
your shipping rates for products other than books, music, video, DVDs, 
software, and video games.  
 
You will also want the professional plan if you want to be able to offer 
special promotions and gift wrap options for your products. Again, this 
does not apply to books, music, video, DVDs, software, and video games. 
You might also be eligible for top placement on product detail pages with 
this plan. 
 
Let’s talk about the fees for the professional selling plan. You’ll pay $40 a 
month under this plan. But there’s no per item fee- so that’s a definite win 
if you’re going to be focused on this as a business model. That’s why 
Amazon says to go with the professional plan if you are going to be selling 
more than 40 items per month. 
 
On the individual selling plan, you’ll pay a $0.99 fee for each item sold. 
 



Also, as someone who is shipping items sold from your home, you want to 
take into account that the shipping credits differ depending on whether 
you are an individual seller or a professional seller. 
 
 
Here is a link that describes the shipping credits for individual sellers: 
 
https://sellercentral.Amazon.com/gp/seller/registration/participationAgre
ement.html/ref=asus_soa_p_insc?itemID=201051980&language=en_US&ld
=SCSPStriplogin#shipping_rates 
 
Categories You Can List and As a Marketplace Seller 
 
There are more than 20 categories that are open for selling on Amazon. In 
some cases the products have to be new. There are certain categories 
that have more restrictions than others. So it’s simply a case by case basis 
and you want to research each category before you make any big plans 
for selling products within those categories. 
 
If you run into a category that requires approval you will definitely need a 
Professional Selling Plan. Amazon says they limit access to sell in those 
categories to make sure that sellers meet certain standards. 
 
Some categories require that you submit an application for approval if 
you want to sell those products. First, make sure you meet the 
requirements they describe. You will then contact them to request 
approval. They say it takes around three business days for them to make 
their decision to let you know whether you’ve been approved to sell in 
that category.  
 
This page breaks down which categories do and do not require approval: 
 
https://services.Amazon.com/services/soa-approval-
category.htm/ref=asus_soa_ben_cat 
 
Figure out what you’re going to sell and whether you’re going to start out 
as an individual or professional. Since you’re getting the first month free 
anyway, you might want to start out with professional and really start off 
on the right foot as far as turning this into a real business. 
 
Make sure you take a look at all of the rules and guidelines that Amazon 
requires. Look through all of the help documents and make sure you 
understand everything.  
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It’s really not hard at all to get started selling within the Amazon 
marketplace as a third-party seller. You just have to make sure you know 
what’s going on, and I know you’ll get the hang of it in no time. As I said, 
you really can be up and selling today… within the hour if you’re 
motivated enough and if you have some books and things lying around. 
 
Step Two 
 
I’ll assume that you are all registered and ready to go at this point. The 
next step is gathering the products that you are going to sell. It’s time to list 
your products to the marketplace. This is when it really starts to get fun. 
 
You can add your products to the Amazon marketplace one at a time. 
However, if you’ve chosen the professional plan, then you can actually 
use Amazon’s bulk uploading tool. This can be really handy and save you 
a lot of time. 
 
Is the product already on Amazon? If so, then it’s really easy. You should 
be able to easily find the products to list. Just enter in how many of the 
item you have available, note its condition, and note the shipping options 
you have available. Presto! You’re done. 
 
If the product is not already on Amazon, then you will need to find its UPC 
or EAN and its SKU. You will then enter in its additional information. 
Amazon lists the example of this as its title and description. 
 
That’s it! That’s all you have to do for now is list the items that you have for 
sale. It really is as simple as that. 
 
Step Three 
 
After you’ve listed what you have for sale, your items should be available 
on Amazon. It can be really fun to check it out and see that your items 
are in fact live and selling on Amazon. It can be really cool to know that 
you are taking advantage of this massive website that has all this 
customer trust built in already.  
 
You are leveraging something that is just so cool and so popular and you 
can make a great income doing it. You don’t have to have your own 
website or your own list or do anything difficult. This is something easy 
enough for literally anyone who has an Internet connection to do. 
 
As you get more experienced, you may want to tweak things over time. 
For example, Amazon notes that you may want to double check that 



your offer is accurate and complete. You may want to make sure that 
your product images are high quality. In some cases, you won’t have to 
worry about having your own product images. But in cases where you are 
using your own product images, you do want them to be very good. 
 
Here are tips Amazon has included on creating better product images: 
 
https://services.Amazon.com/post/Tx1BW3YG9NP1JND/Three-Tips-for-
Better-Product-Images?ref=asus_soa_gs_blog 
 
Step Four 
 
Once your product sells, you just need to ship it. You will receive the 
address to ship to. You’ll see that you get the money listed in your Amazon 
account and depending on how you’ve set up your payment 
preferences, you will be paid according to those preferences and 
according to Amazon’s guidelines. 
 
This is so exciting that I know you’re going to ‘catch the bug’ and want to 
list more and more products. Soon, you’re going to want to source more 
products and want to do this over and over again. You’ll be looking all 
over the place for products to source and sell 
. 
You may then want to graduate to what we’ll be talking about next – the 
Amazon FBA method where Amazon takes care of your shipping and 
much of your customer service for you. You can scale up massively when 
you go the FBA route. 
 
Ramping up Your Income with This Method 
 
Much of your earnings will be dependent on your rating as a seller. You 
definitely want to have a good rating. This means shipping on time, 
communicating with your customers, and just doing a good job as a seller.  
 
You can include special notes in your packages and just go above and 
beyond. Become a seller customers know they can trust. You want to get 
the sale instead of that competitor who might have a similar price on the 
exact same item. That’s how you can ramp up and earn more with this 
method.  
 
Also, pour some of your profits back into your business. Source more 
products so you can earn more money. 
 

https://services.amazon.com/post/Tx1BW3YG9NP1JND/Three-Tips-for-Better-Product-Images?ref=asus_soa_gs_blog
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Get Started and Succeed with Amazon Marketplace 
 
It is so easy to earn money with this method. There’s nothing difficult about 
this and it’s a pretty stress-free way to earn an income. I highly 
recommend that you give it a try if this appeals to you. I really think you’re 
going to love it and you can earn a great part or full-time income at the 
same time. 
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